
How You Can Get Into Technical Sales

Getting into tech sales can be a rewarding and dynamic career path. To help you navigate this

journey, here's a comprehensive checklist explaining how to break into tech sales:

#1. Understand the Tech Industry
 

Before venturing into tech sales, it's crucial to have a solid grasp of the tech industry's
landscape. This involves researching major players, understanding core products and
services, and staying informed about industry trends. This foundational knowledge will
help you navigate conversations effectively and demonstrate to potential employers
that you are well-versed in the field.

#2. Develop a Strong Tech Background

While not mandatory, having a basic understanding of common technologies, software,
and hardware will give you a significant advantage. Familiarize yourself with
industry-specific terminology and concepts, ensuring you can communicate seamlessly
with tech professionals and potential clients.

#3. Build a Professional Online Presence

Create a compelling LinkedIn profile highlighting your professional experience, skills,
and aspirations. Use a high-quality photo, write a concise yet impactful headline, and
connect with professionals in the tech industry. A strong online presence can attract
opportunities, allowing you to network with potential employers and showcase your
interest in tech sales.

#4. Enhance Communication Skills
 



Effective communication is paramount in sales. Develop strong verbal and written
communication skills to convey ideas clearly and persuasively. Practice delivering
concise messages emphasising the value of tech products, ensuring you can articulate
complex concepts in a way that resonates with clients and prospects.

#5. Develop Sales Skills

Acquiring fundamental sales skills is essential for success in tech sales. Learn about
sales techniques, strategies, and best practices. Familiarize yourself with the sales
cycle, objection handling, and closing techniques. These skills will be the foundation for
your success in a sales role.

#6. Gain Relevant Education or Certifications

While not mandatory, obtaining a degree in business, marketing, or a related field can
enhance your credibility. Additionally, consider pursuing relevant certifications, such as
the HubSpot Sales Software Certification or Salesforce Administrator Certification, to
demonstrate your commitment to professional development in the tech sales domain.

#7. Participate in Networking Events

Attend industry conferences, meetups, and networking events to connect with
professionals in the tech sales field. Building a network can provide valuable insights,
mentorship opportunities, and potential job leads. Actively engage in conversations,
share your aspirations, and be open to learning from experienced professionals.

#8. Internships and Entry-Level Positions

Apply for internships or entry-level positions within tech companies to gain practical
experience. This hands-on experience will not only expose you to the industry's inner
workings but also allow you to build a relevant skill set and make valuable connections.

#9. Create a Sales Portfolio



Develop a portfolio showcasing your achievements, sales projects, and relevant
experiences. Include measurable metrics, such as sales quotas met or exceeded, to
demonstrate your impact. A well-constructed portfolio is tangible evidence of your
capabilities and sets you apart from other candidates.

#10. Learn About the Products You'll Sell

To sell tech products effectively, you must deeply understand the products or services
you represent. Familiarize yourself with these products' features, benefits, and unique
selling points. This knowledge will enable you to communicate persuasively and
address potential client inquiries.

#11. Develop a Sales Pitch

Creating a compelling and concise sales pitch is essential in tech sales. Your pitch

should effectively communicate your tech products' key features and benefits,

addressing potential customer needs and pain points. Craft a message that resonates

with your target audience, focusing on how your products can solve their problems or

enhance their operations. Practice confidently delivering your pitch to ensure a polished

and persuasive presentation that leaves a lasting impression on potential clients.

#12. Stay Updated on Sales Technologies

Staying abreast of the latest sales technologies is crucial to excelling in tech sales.

Familiarize yourself with sales enablement tools, customer relationship management

(CRM) systems, and other relevant technologies that enhance the sales process. Being

well-versed in these tools makes you more efficient and demonstrates your

commitment to staying current in a rapidly evolving industry, making you a valuable

asset to prospective employers.



#13. Seek Mentorship

Finding a mentor in the tech sales field can significantly accelerate your career growth.

A mentor can provide valuable guidance, share insights from their experiences, and help

you navigate challenges. Leveraging their expertise allows you to gain a deeper

understanding of the industry, learn from their successes and mistakes, and receive

personalised advice on advancing your career in tech sales.

#14. Tailor Your Resume

Customizing your resume is crucial when entering the competitive field of tech sales.

Highlight relevant skills, experiences, and achievements that align with the requirements

of tech sales roles. Quantify your achievements using specific metrics, such as sales

quotas met or exceeded, to showcase your impact. A tailored resume not only captures

the attention of potential employers but also positions you as a candidate with a proven

track record of driving sales success.

#15. Prepare for Interviews

Preparation is key when facing tech sales interviews. Research common tech sales

interview questions and practice your responses to demonstrate your knowledge and

passion for the industry. Be ready to discuss your understanding of the tech landscape,

the specific products or services you're selling, and your ability to connect with clients. A

well-prepared interviewee stands out and conveys a strong sense of professionalism

and competence.

#16. Stay Persistent and Resilient

The tech sales field is known for its competitiveness, so maintaining persistence in your

job search is crucial. Be resilient in the face of rejection, viewing it as an opportunity to



learn and improve. Use setbacks as stepping stones to refine your approach and stay

focused on your long-term goals. Persistence and resilience are vital qualities that set

successful tech sales professionals apart in this challenging and dynamic industry.

#17. Continuously Improve

Committing to continuous learning and improvement is fundamental to success in tech

sales. Seek feedback from peers, mentors, and managers to refine your skills and

address areas for improvement. Stay updated on industry trends, sales methodologies,

and emerging technologies. This proactive approach enhances your personal and

professional development and positions you as an adaptable and high-performing sales

professional in the ever-evolving tech landscape.

These steps provide a solid foundation for anyone aspiring to enter the tech sales
industry. Each element contributes to your preparedness, ensuring you have the
knowledge, skills, and connections needed to succeed in this dynamic field.


